
Brian Buffini was born and
raised in Ireland. He immigrated
to the U.S. and entered the real
estate industry in the 1980s.
Instead of following traditional 
methods, however, he 
developed a unique lead 
generation system to grow 
his business 100% by referral. 

Rather than spending time
advertising and prospecting,
Buffini focused on providing
first-class service to core
clients. His ability to generate 
a predictable supply of 
high-quality, referred leads
helped him become one of the
top agents in North America.

In 1995 he founded Buffini &
Company, which has since
become the largest real estate
training and coaching company
in North America. He has 
provided expert training to
nearly two million clients in
more than 37 countries through
his Turning Point™ seminars,
Training Programs and
Business Coaching Program —
teaching entrepreneurs how to
improve their business,
increase net profit and enhance
their quality of life.

Featured speakers

Building business in 2012
How to serve more homebuyers
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Brian Solis is a Principal
Analyst at Altimeter Group.
Brian works with businesses on
new media strategies and
frameworks to build bridges
between companies and
customers, employees, and
other important stakeholders. 

Brian is globally recognized as
one of the most prominent
thought leaders and published
authors in new media. His new
book, The End Of Business As
Usual, looks at the changing
consumer landscape, its
impact on business and what
companies can do to adapt and
lead. Solis' previous book,
Engage, is regarded as the
industry reference guide to
build and measure success in
the social web. 

A digital analyst, business
strategist, and futurist, Brian
has studied and influenced the
effects of emerging media on
business, marketing, and cul-
ture.  His blog, BrianSolis.com
is among the world’s leading
business and marketing online
resources, ranking among the
top 1% of all blogs tracked by
Technorati. Brian is also ranked
as one of the leading voices in
the AdAge Power 150 index of
worldwide marketing bloggers.
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Brad Blackwell was named
executive vice president, retail
national sales manager in June
2004 after serving three years
as a senior vice president,
national sales manager for
Wells Fargo Home Mortgage’s
Pacific Markets. Today, he and
Greg Gwizdz are jointly 
responsible for leading the
company’s Distributed Retail
sales team of approximately
9,700 home mortgage 
consultants who originate 
residential mortgage loans. 

Drawing on his 30 years of
mortgage lending and banking
business experience, Blackwell
focuses on capturing 
opportunities to strengthen
Wells Fargo Home Mortgage’s
retail market share and market
profitability, leveraging the
company’s innovative lines of
prime, renovation, builder and
private mortgage banking
products.

Prior to joining Wells Fargo
Home Mortgage, Blackwell 
was senior vice president for
residential lending at
WashingtonMutual for three
years. He joined Washington
Mutual after working 17 years
for World Savings in many
capacities.
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Greg Gwizdz joined 
Wells Fargo Home Mortgage 
in 1991 and has been in the
mortgage industry since 1986.
Today, he and Brad Blackwell are
jointly responsible for leading the
company’s Distributed Retail
sales team of approximately
9,700 home mortgage
consultants who originate
residential mortgage loans in
more than 2,300 stores
nationwide. In addition, Greg
is responsible  for leading
approximately 1,000 home
mortgage consultants on the
company's Centralized Retail
sales team which drives sales
volume from Relocation, the
internet and customer retention.

Drawing on his 25 years of
mortgage lending experience,
Gwizdz focuses on capturing
opportunities to strengthen
Wells Fargo Home Mortgage’s
retail market share and market
profitability, leveraging the
company’s innovative lines of
prime, renovation, builder and
private mortgage banking
products. 

Gwizdz earned a bachelor’s
degree in business administration
with majors in accounting and
marketing from Duquesne
University, Pittsburgh, PA in 1984.
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